
Module I: The Power Intro - Nail Your Networking

You have under ten seconds to make a positive first impression.  You smile, shake their hand 
and tell them what you do.  This is where it falls apart.  They smile and walk away. Networking 
is crucial in today’s selling but there is a way to do it. The vast majority of us have no idea what 
to say at this point so we muddle through with something unispiring. Your introduction needs 
to be unique and compelling so  that others realize right away that you are someone they need 
to know.  Discover how to introduce yourself with impact and intrigue, engaging prospects and 
creating conversations that lead to sales opportunities. Uncover the do’s and don’ts of networking 
followed by asking the right questions that lead to referrals, appointments and sales. Having a 
strong network can generate a lot of leads and selling opportunities.  When networking is done 
well, conversations flow, relationships flourish and ultimately sales are closed.  Stop spinning your 
wheels and wasting your time.  Power up your intro and nail your networking, then watch your 
income and business grow.

Module II: Differentiate to Elevate - Selling Strategies

Are your sales lagging?  Do you desperately need a competitive advantage? With such fierce 
competition out there, it is essential to stand out from the crowd and do everything you can to 
differentiate yourselves.  Learn strategies to make you, your product and your company more 
unique and desirable to your customers, prompting their willingness to pay more.  Motivate your 
resistant buyer to move forward with a number of simple selling strategies that are super effective 
in moving them off the ledge of indecision.  Discover approaches that will help prompt people to 
make faster decisions and increase how much they buy.  Thinking outside of the box will become 
your norm as you focus and market your business from a different point of view. Outsell and 
outperform your competition by presenting your product or service with a unique twist.  Learn to 
sell better with bigger and faster results, then watch your business grow!

Module III: Rally & Regenerate with Referrals & Testimonials

Are you always struggling to find new customers? Wouldn’t it be nice to have a system in place that 
automatically created new leads and generated new sales opportunities?  Well you do!  But it doesn’t 
just happen.  Discover a simple system to build your business using your current clientelle. Learn how 
to effectively ask for referrals so that months down the road they remember to give your name out, 
helping you to grow your business.  Understand which personality types are more prone to promote 
you through referrals and which aren’t.  Find out just how big your circle of connection is and how 
you can use your current relationships to get you more business. Recognize the potential growth 
opportunity in joint venturing and the importance of email introductions and referring business to 
your existing customers.  Finally, enjoy the credibility and authority benefits that testimonials provide 
and put a highly effective testimonial system. Then sit back and watch as your business grows.  
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Superstar Sales Excellence Made Simple 
Intermediate - II

This intermediate program is designed for the salesperson who wants to take their sales career to the next 
level by learning the current up-to-date practises that give you a competitive advantage.  Elevate to higher 
levels of sales productivity, income and revenues.  Register now at https://rainmakersgroup.ca/courses/ 
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Module IV: Powerful Prospecting by Phone

Prospecting by phone is an effective way to bring in more customers and draw attention to your 
business, but it needs to be done well, otherwise it can result in the opposite doing more harm than 
good. Having angry people hang up on you is not the outcome you want.  Preparation is the key 
to good phone prospecting.  You need to be prepared both physically and psychologically with the 
mindset, attitude and ability to accept rejection. One must start by targeting the right avatar, do their 
research and have a solid understanding of the process to positively engage the reviever. Understand 
the do’s and don’ts, have a mental map and have a clear goal of what is required.  Learn how to easily 
handle avoidance, objections and keep the conversation flowing.  Knowing when to call, what to say 
and how to say is invaluable in creating success and achieving your goals.  

Module V: Fill your Funnel Lead Generation

Do you not have enough customers and not sure how or where to get them?  Is fear holding you 
back?   Are you in a state of action-paralysis, stuck to the couch instead of getting out there and 
making those calls? We can help!!  Learn how to take one of the hardest tasks in selling, the cold 
call, and make it easy!  Learn how I went from selling disaster to superstar using these simple easy 
techniques to overcome my fear, manage my time and create an abundance of leads that changed 
my business.  If I can do it, you can too.  Discover where to start and how to be most effective.   
Become fearless as you generate more leads and grow your business.  Are you being ghosted?  
People not returning your calls?  No worries – we have the solution!  This all-encompassing 
course will help you create new leads, stay top of mind and keep your pipeline full as you grow 
your customer base and transform your business.

Module VI: Social Selling - Click and Connect

Take advantage of innovation by learning how to expand your reach, build an on-line brand 
presence and cold call on social media by maximizing your sales and exposure through social 
media.  Understand the basics of click and connect and how to take advantage of the significant 
new opportunities that are now available online. Social media is the new way to cold call and reach 
thousands… but you aren’t sure how to do it?  Are you scared to put yourself out there?  Learn 
how to build a personal brand and grow your business organically on  LINKED IN and FACEBOOK 
without costly SEO, websites and marketing services.  Discovering the four ways to engage, find 
new leads, and be seen. Understand the do’s and don’ts of the platforms.  And all this is a lot easier 
than you think!  Uncover the valuable strategies that you can implement immediately to generate 
new customers and rev up your revenue.
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